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ABOUT THE PBFAA: ABOUT VALLEY FORGE, PA:
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This George Fazio designed layout, which has twice hosted the Penr
PBFAA Mission sylvania State Publinx Championship, is fun for the novice golfer as \
as chaIIengmg for the more experlenced player
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There are doglegs both left and right as well as four holes, irvolving

shots over or around our two lakes.
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ABOUT THE VALLEY FORGE CASINO RESORT:

The electrified silhouette that it cuts against the King of Prussia skyline makes it clear: -
Valley Forge Casino Resort offers an experience that is far from the everyday.

The Valley Forge Casino Resort offers more than 35,000 square feet of fun on its casin
with 600 slot machines and 50 live gaming tables, where you may tempt Lady Luck anc
haps even beat her. The casino also offers a smorgasbord of dinégjeaptiois

likePacific Prim@alley Taverdjviano and tihenerican Galte ready to serve you only

the finest food and drinks.

When you have had your fill, relax in one of the Valley Forge Casino Resort's 485 gues
‘ : and suites. The highest guest floors offer the best views of Valley Forge National Histol
g Park, located just minutes away.




Annual Exposition Keynote Presentat.
Keynote Luncheon is held on May 24,
Di scovering Your Memory Power
Presented by: Matt hew Goer ke
The presentation is a fast paced, success oriented way to
| address the competitive advantage that a trained memory
strate what can be done with a trained memory.
The time period allows me to move quickly through the proc
ey include a series of mental exercises and drills | do
takes place. The teaching of mnemonic devises, in this cas
The third aspect of the training deals with focus and acti
Attendees use this three pronged approach in an interactiv
thing as a good or bad memory just a trained or an untrain
The participants are taught the difference between a train
wi || have the ability too.
T Do presentations without notes
T Have facts and figures at their ment al finger tips
T Learn how to use their memory and the techniques shared
T Remember names and key information shared by clients and
1T Learn how to share information with clients and staff in
key information
T Remember important information from meetings and written
1T Reduce stress
1T Become a more effective networker
About The BSpeakemw: Goer ke i s regarded as one aobds
field of Memory Devel opment . He has shared wi nds
wal ks of life the techniques for developing rec
described as amazing. Matthew has worked wit k n
man, Vic Conant and Tony Robbins.
He has trained executives from corporations AT&T
Mer ck Pharmaceutical and Col dwel |l Banker, an:¢ nt a
Postal Service and the Defense Department. M;: al s
tional settings, having personally trained t st
el s.
Matthew is the developer of the fAMemory Swit t h
ever developed and for that reason is a soug _uest
and television talk shows.
AThere is no such thing as a bad memory |



Annual Exposition Seminar Session Pr
All seminar sessions are held on May 24,

Techni cal Seminar Sessions

8: 00iaTlMME CHALLENGHSEWIDEHMI SE OFS THIENPO
Presented by: Bob Yerger, CEO, Berkshire Syste

This presentation will cover why new communica
ing station were required. Di scussion wil/ i n
based on the version of the NFPA 72 in effect

provided discussing the challenges with the al

About The BpeakKerger has over 50 years of fire alarm ind
AFAA, 6 year Board member of the National AFAA, presently
Level 'V Fire Al arm Sylsnsepre c tainadn Nd rCE-BlaessetdierFg roef PWaotteerct i on

8: 00-amMWGHOUR OSHA | NTRODUCTI ON

Presented by: Thomas G. Barnowski, Northampton Community
The module focuses on the importance of workersd rights, e
includes hel pful wor ker safety and health resources. It coc
refuse to work because of dangerous conditions, and provid
rial data safety sheet-Rahdtedel OFHAIi eeganfl Wbt kesses. The
structor Guide, PowerPoint slides, student handouts, and p
About The MmpeaBarnowski is the Director of Corporate and Public Safety
hem, PennsylvanliavelHef iiselar éocwmeé i nstructor via accreditaciipal fener ¢ehnec yP
agement coordinator; a municipal volunteer f{BiMre cBoanrpnaonws ka s dhi\asstdabrietre; ne finenr & «

services for almost three decades.

3: 00-]NRPA 72 TESTI REMREDQS, AND THE TOOLS TO GE DOI
Presented by:I Nwattrhiealst R\Raemi onal Sal es Manager,
This presentation wil/| cover the NFPA 72 test enci
Pennsyl Vlhei®ession will also provide an explar t he
applichaltsomo,n.how they can be used in the field It
About The MBpteraikek: Ryan has been wHeé hb&dan smyn ccea reeaerrl y\NiZGﬂ’, Ser:
partment, spending the majority of time handling technnddg as Wwe
i nspecstiin@re. t hen, he has been promoted to Northeast Regio anag
sible for this territory for nearly two years.
3: 00-yhDEO ANALYTIRSI WI TAMERAS NVR2AND BWMBoOvVved, CFILL' <)
Presented by: Jon Scott, Sales Engineer PA & S NJ,
I n this two hour CEU course the materi al cover be a
haviors, and Notificatabes. dWeignl|ll| adgplvéecabnt on pl en
l'ytics in the modern security and retail envir VCAG®G
Crossing, Intrusion Detection, Region Enter/ Ex det
About The XBprakhes: been in the security industry for over get
eventually moving inside to take the responsibility of pu nd i n
position with ADI as their CCTV specialist where he staye 4 ye
positon with Hikvision USA where he has been for over 2 vy i ng @
Business Seminar Sessions
8: 00-AWRCHASE AND SALE OF SECURINTY ALMRMapAgLC®Oved CEU' s)
Presented by: Mi chael J. Revness, Kurtz & Revness, P. C.
I f you are looking to sell your alarm company, or buy anot
sion. Al mat erial aspects of t hRi sidle@d Or evi Adr demantsc ,usliseto
Diligen8ackBBol #Yaluation (RMR), Asset Purchase Agreement, I
avoid. With plenty of time for questions, you will | eave t
your next dAdeal . 0



Annual Exposition Seminar Session Pr
All seminar sessions are held on May 24,

Business Seminar Sessions (continued)

3: 00-A8K THE ATTOGRONZYEW MI KE NI GHTOé

Presented by: Mi chael J. Revness, Kurtz & Revness, P. C.
Have you ever had the desire to sit in a room with an attoa
guestions you were afraid to ask 2?2?72 This session provide
Revness will facilitate an open |l egal forum and answer al
huge member benefit.
About The Bpealket: is a founding partner of Kurtz & Revness, P.C. and c
group &®médice the Firmbés Business practice group. Mi chael is also the fo
www. SecurityAl armBroker . com. Mi chael is a leading | egal authority in th
Counsel to the Pennsylvania Burglar and Fire Al arm Association and the N
Sal es Semi na+i53ehs sAnonnusa | PBFAA Sales Boot Campo
Why do one or two of any | ocal sales team always out produ
When | ask Sales Manager s, AWho is your top producing sal e
that person is without giving the question a | ot of though
pl e, management wusually identifies only a couple of salespg
My question is why? I f the sales team in that office sells
price plan, how come one or two salespeople always outperf
ducers are the top, and how the bottom half can increase ¢
8: 0O0-&#&NDAMENTALS S$OSBEBCERBSRT 1
Presented by: Louis Sepulveda C.P.P, Author of "Selling Se

T PROSPECTI NG iHOWLLE® get salespeople in front of and prese

the AWorl dés Besto salesperson cannot succeed without cu

T PRESENTATI ONT AKPiLdfSessi onal sal es presentation builds va
fessionally designed presentation builds value and hi ghl
ness with your company versus your competitors.

3: 00-bMIINDAMENTALS FOSBEBCERSRT 2

Presented by: Louis Sepulveda C.P. P, Author of "Selling Se

T ASKI NG QUESAsKNBg good relevant desi gprutq unestdi d mgy dyeosuirg rse
the same time raising the value of a system.

T CLOSI NG SiKMoluLrS sal espeople can do everything right and vy

prospect however, unl ess your salesperson asks for the s
most common objections, they wil/l |l ose sales they should
sal espeople can be masters of the ASOFTO0 close. They wi
often heard objections in the alarm space

About The Bpealepul veda is a Certified Protection Professional (C. P.P.

I ndustrial Security (ASI'S) Washington, DC. Certificatioenl.dt 2441, and has

Lou owned his own successful security alarm sales, 1instiatlylati on and U. L.

guard and patrol company, |l ocated in New Orleans.

Lou i s th< Tahuet hFoorr noufl a f or Selling Alarm Systems", ASurviving in the Sec

Gerencia de Ventas Effectiva, ASelling Security Systems Like A Proo, i HoO
“'f you want something new, you have to stoc

Peter F . Drucker



